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About me 
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FLIP4NEW – the leading ReCommerce player in Germany 


   FLIP4NEW buys used electronic gadgets at guaranteed prices   


   Market-maker for used electronic devices 


   Calculation of buying prices on www.flip4new.de  


   Trade-in option for immediate purchases of new gadgets at a 

discount 

Our current trade-in portfolio 

Console & PC games 

DVDs & Blu-rays Books 

Music CDs 
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ReCommerce 
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What is ReCommerce? 

ReCommerce 
= 

The buying and reselling of 
previously owned goods 



How does it work? – FLIP4NEW Homepage 
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   Customers search for their old gadgets or choose from 10 different product categories 
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How does it work? - The selling process 


   Customers answer a few short questions about their old gadget 


   The individual price is based on the condition of the gadget and its respective accessories 


   Prices are calculated in real-time depending on current market conditions 



Free shipment 
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Inspection of received items 
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Deletion of data 
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Reselling of items 
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Growth 

+5,735% 
3 year sales growth of gazelle.com – the leading ReCommerce player in the US  
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Time to sell 5 items 

„Weeks“ 

3 minutes 

Customers love ReCommerce! 
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Advantages of ReCommerce for businesses 


  1) Significant sales kicker 


  Customers have more money at their disposal 


  Upselling and upgrading potential 


  Customers find less „barriers“ to spend money 
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Case study: online retailer 
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Case study: online marketplace 
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Case study: traditional retailer 
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ReCommerce will impact all verticals 

Electronics Fashion Media 

Toys Sporting Goods Home 
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The shopping cart of the future 

You buy: 

          iPad 2 16 GB Wifi       479.00 € 

You sell: 

          HTC Desire      130.00 € 
          Gucci dress      100.00 € 

You pay: 
          Only       249.00 € 

          You save             48% 
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Key learnings #1 
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Key learnings #2 
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Key learnings #3 
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Contact details 


   Michael Sauer – founder and CEO of FLIP4NEW 


   E-Mail: michael.sauer@flip4new.de 

Flip4 GmbH 
In der Kron 6 – 8   
60489 Frankfurt 
Tel. +49 69 716737-0 
E-Mail: info@flip4new.de 


